
Used Car Buying Checklist 

 

☐ Research the car's market value. 

☐ Check the car's history report (e.g., Carfax, AutoCheck). 

☐ Arrange financing if needed. 

☐ Prepare a list of questions to ask the seller. 

☐ Verify the seller's identity and ownership documents. 

☐ Ask about the car's history, including accidents, repairs, and maintenance. 

☐ Check for a clear title (no liens). 

☐ Confirm the Vehicle Identification Number (VIN) matches the title and history 

report. 

☐ Check for rust, dents, and scratches. 

☐ Inspect the paint quality and consistency. 

☐ Check for signs of accident damage (e.g., misaligned panels). 

☐ Inspect the tires for tread wear and condition. 

☐ Check the condition of the seats, dashboard, and upholstery. 

☐ Check the diagnostics with a plug-in tool. 

(FIXD Bluetooth OBD2 Scanner or IF745 OBD2 Scanner Diagnostic Tool) 

☐ Test all electronics (radio, lights, windows, locks, etc.). 

☐ Test battery and alternator condition. 

(CARTMAN 12V Car Battery Alternator Tester or TOPDON BT600 12V Tester) 

☐ Ensure the air conditioning and heating work properly. 

☐ Check for any unusual odors (e.g., mold, smoke). 

https://amzn.to/4bZbc8z
https://amzn.to/3X5ObN8
https://amzn.to/3V80OEI
https://amzn.to/3Rb4y73


☐ Check the oil level and condition. 

☐ Inspect the coolant and brake fluid levels. 

☐ Look for any leaks or corrosion. 

☐ Check the condition of belts and hoses. 

☐ Inspect for rust or damage to the frame. 

☐ Check for any fluid leaks. 

☐ Examine the exhaust system. 

☐ Start the car and listen for unusual noises. 

☐ Test the brakes and steering for responsiveness. 

☐ Drive at different speeds and on various road types. 

☐ Check for smooth gear shifting and acceleration. 

☐ Review the car's service records. 

☐ Negotiate the price based on your findings. 

☐ Get a pre-purchase inspection from a trusted mechanic. 

☐ Finalize the purchase and complete the necessary paperwork (bill of sale, title 

transfer). 

  



Negotiation Strategies for Buying a Used Car 

 

When buying a used car, your thorough preparation can empower you to influence 

the final price and terms of the purchase significantly. One of the most critical steps 

in the negotiation process is conducting extensive research. This research, which 

includes understanding the market value of the make and model you're interested 

in, checking prices online, and reading reviews about the car's performance and 

reliability, can give you a strong sense of control and confidence before stepping on 

a dealership lot or contacting a private seller. This includes understanding the market value of the specific make and model you’re 
interested in, checking prices online, and reading reviews about the car’s 
performance and reliability. 

Additionally, obtaining a vehicle history report through services like Carfax or 

AutoCheck is crucial. It can provide valuable insights into the car’s past, including 
any accidents or major repairs. This information gives you a realistic idea of what to 

expect and strengthens your position during negotiations by providing concrete 

evidence of the car's condition. 

Another critical strategy is setting a clear budget and sticking to it. Knowing your 

financial limits helps prevent overspending and keeps you focused during negotiations. It’s advisable to consider all associated costs, such as taxes, 
registration fees, and potential repairs, in your budget. 

When negotiating, offer a price lower than your maximum budget, giving yourself 

room to maneuver. For instance, if your maximum budget is $15,000, consider 

starting your offer at $12,000 or $13,000. This way, even if the seller counters a 

higher price, you can increase your offer without exceeding your financial limit. 

Additionally, be prepared to walk away if the negotiations are not progressing in 

your favor. Demonstrating your willingness to leave can motivate the seller to offer 

a better deal. 

Effective communication is critical to successful negotiations. When interacting with 

the seller, maintaining a calm and respectful demeanor can make them feel 

understood and respected. Listening carefully to their points and asking open-ended 

questions can provide valuable information about their motivations and willingness 

to negotiate, making them think their perspective is valued. 

For example, asking why they are selling the car or how long it has been on the 

market can reveal opportunities for better deals. Open-ended questions like 'What 



made you decide to sell the car?' or 'How long have you been trying to sell it?' can 

encourage the seller to share more information, potentially leading to a more 

favorable negotiation outcome. 

Pointing out flaws or potential repair costs can justify your lower offer and 

encourage the seller to reconsider their price. These could be anything from visible 

scratches or dents to possible issues with the engine or other major components. By 

highlighting these, you show the seller that you've done your homework and know 

the car's condition. 

Finally, considering additional perks or concessions can be a powerful negotiation 

strategy. If the seller is firm on the price, trying to negotiate for benefits such as an 

extended warranty, free servicing for a certain period, or new tires can open up new 

possibilities. These added values can enhance the overall deal and provide greater 

peace of mind with your purchase, making you feel optimistic about the negotiation 

process. When buying from a dealership, don’t hesitate to inquire about financing options 
and promotional offers that may not be initially advertised. You can ask questions 

like 'Do you have any special financing options available?' or 'Are there any current 

promotions or discounts I should know about?' by keeping a flexible and open-

minded approach, you can find creative ways to add value to your purchase and 

achieve a more satisfying deal. 

  



 

Supplementary Test Drive Checklist 

 

This supplementary checklist focuses specifically on the test drive aspects and 

ensures a thorough inspection and evaluation during the driving experience. 

 

Before the Test Drive 

- [ ] Set up the environment**: Ensure a safe and suitable route that includes various 

road conditions (highway, city streets, rough roads). 

- [ ] Check the weather**: Preferably test drive in clear weather to accurately assess 

the car's performance. 

- [ ] Plan your route**: Choose a route allowing you to test the car under different 

driving conditions. 

 

Initial Checks 

- [ ] Start the engine**: Note if the car starts quickly and listen for any unusual 

noises. 

- [ ] Idle inspection**: Let the car idle for a few minutes and observe the engine 

sound and vibration. 

- [ ] Gauges and warning lights**: Check that all gauges are functioning and no 

warning lights remain on. 

 

On the Road 

- [ ] Acceleration and power**: Test the car’s acceleration, ensuring it’s smooth and 
responsive. 

- [ ] Transmission**: If applicable, ensure smooth shifting in both automatic and 

manual modes. 



- [ ] Brakes**: Test braking at various speeds for noise, vibration, and stopping 

power. 

- [ ] Steering**: Check for ease of steering, responsiveness, and unusual noises. 

- [ ] Suspension**: Evaluate the car’s handling over bumps and through turns. 
- [ ] Cruise control**: Test the cruise control functionality if equipped. 

 

Comfort and Convenience 

- [ ] Seat comfort**: Adjust seats for comfort and support. 

- [ ] Noise levels**: Listen for road noise, wind noise, and unusual sounds. 

- [ ] Visibility**: Ensure good visibility from all mirrors and check for blind spots. 

- [ ] Climate control**: Test the air conditioning and heating systems. 

 

Additional Checks 

- [ ] Reverse gear**: Test the car’s reverse gear functionality and any parking 
sensors or cameras. 

- [ ] Turning radius**: Check the turning radius and maneuverability. 

- [ ] Hill performance**: If possible, test the car on an incline to evaluate power and 

braking. 

 

Post Test Drive 

- [ ] Inspect the engine**: After driving, check under the hood for any leaks or 

unusual smells. 

- [ ] Check for leaks**: Look under the car for any fluid leaks after the test drive. 

- [ ] Review performance**: Note any concerns or issues experienced during the 

drive. 

- [ ] Discuss findings**: Review your findings with the seller and ask any additional 

questions. 



 

Documentation 

- [ ] Service records**: Ensure all service records are reviewed and up-to-date. 

- [ ] Owner’s manual**: Confirm the presence of the owner’s manual. 
- [ ] Warranty information**: Discuss any remaining or extended warranties 

available. 

 

Additional Tips 

- Bring a friend or mechanic for a second opinion. 

- Take notes during and after the test drive for reference. 

- Don’t rush the test drive; take your time to ensure a thorough evaluation. 
 

This supplementary checklist ensures you cover all aspects of the test drive, 

complementing the broader "Used Car Buying Checklist" you have. Feel free to print 

or save this checklist to use during your test drives. Let me know if there’s anything 
else you need! 

 I recommend Scotty Kilmer’s book Everyone's Guide to Buying a Used Car and Car 

Maintenance. Also, don’t forget to check out the possibility of buying a cheap car at an auction. 
Check out this website. 

https://amzn.to/45dpIY3
https://amzn.to/45dpIY3
https://634c5b9dbrbk9pchv9ocj9-t26.hop.clickbank.net/?cbpage=findyourcar&tid=usedcarchecklistdownloadpdf

